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INTRODUCTION
Located in Civic Center Submarket, 1650 Mission Street is a 5 story, 182,000 square foot 
building with 43,000 square foot ! oor plates.  Responding to stagnant vacancy and ineffective 
inhouse brokerage efforts, the owner retained Colliers to increase the building’s proforma. 

CHALLENGE
n  Second Tier Location
n  Large, 43,000 square foot ! oor plates, dif" cult to subdivide
n  78,000 square feet of vacancy, previously occupied by government user

SERVICES
n  Identi" ed 1650 Mission Street available space one of few choices for large tenants 

n  Leveraged the available space’s potential, by persuading the owner to demolish the space’s existing 
    tired " nishes

n  Executed an aggressive Go to Market Strategy to establish the building’s identity and increase awareness  
    of the building’s availabilities

n  Marketed the ability to accommodate large users to the brokerage community and directly to large  
    tenants

RESULTS
Measured by the tenant interest and offers, Colliers effectively leveraged 1650 Mission Street’s 
identity.  The success of the program became apparent when The City of San Francisco 
attempted an early renewal and expansion in the building and the space of interest was in ne-
gotiations with another potential user.  Realizing the increased interest in the building and the 
convenience of the location, The City of San Francisco approached Colliers and the ownership 
to blend, extend, and expand their lease to occupy a total of 132,000 square feet.
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STATISTICS
Increased building’s 

occupancy by 42% over 
18 months
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